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Pitch 

deck

1-2 

meetings

Internal

analysis

Termsheet

negotiation

Due 

diligence

Red 

flags

SHA 

negotiation

1 week 2 weeks 1-2 weeks 2 weeks 1-X weeks6-10 weeks 1-4 weeks



















































Think long-term, focus on every next step

Pre-seed

• Early 

validation

• Prototype

• Key 

hirings

Seed round

• PMF

• Early 

traction 

signs

Series A

• Revenue 

growth 

evidence

• Solid unit-

economics

Series B

• Scaling

• Expensive 

hires

• Strong 

market 

position

Series C+

• New markets

• Acquisitions

• IPO or stable 

dividend 

business

Investment size in ths. EUR for minority (10-30%) and runway

25-100 ths. EUR 100-500 ths. EUR 1m-2.5m EUR 2.5m + EUR 5m + EUR

6-12 months 12-18 months 18-24 months 18-24 months 24+ months
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